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“HIGHLY TRUSTED, EXPERT LOCAL ADVISORS”

“ W O R K  H A R D  B E  K I N D ”
“ S I M P LY  G R E AT  S E R V I C E ”

FASTEST GROWING REAL 
ESTATE BROKERAGE IN 
THE WORLD RIGHT NOW.
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G L O B A L  C O M PA N Y  -  P U B L I C LY  T R A D E D  O N  T H E  N A S D A Q

C L O U D  B A S E D  T E C H  C O M PA N Y

E M B R A C I N G  T H E  C H A N G E S  N O W  A N D
I N  T H E  F U T U R E  O F  R E A L  E S TAT E

L E A V I N G  T H E  O L D  M O D E L  B E H I N D
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I N C L U D E D  S E R V I C E SA W A R D S

We have won many awards over the years, 
here are just a few. 
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“HIGHLY TRUSTED, EXPERT LOCAL ADVISORS”

W H E R E  D O  W E
M A R K E T  Y O U R  H O M E ?

R E A L  E S TAT E 
M A R K E T I N G  I S  S I M P L E

Our goal is always the same for every single property. 
The highest possible sale price in the shortest possible time with 

least amount of hassle and stress to you.

Get as many eyeballs as we can on your property. 
More eyeballs equals more viewings, which equals more buyers, more buyers equals a higher 

price in a short time. Anytime we can get you more buyers it will always equal a higher sale price.

We don’t just post and hope on social media, 
we put our money where our mouth is. 
We pay out of pocket to put your home in front of your 

buyers.

Ask Me About Our Highly Strategic Marketing 
Plan. It’s unlike anything else out there, which is 
why it is so effective at ensuring we get the 
highest price in the shortest time frame possible.
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www.AllCalgaryListings.com

403-774-7447

I N C L U D E D  S E R V I C E S
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P R O F E S S I O N A L  P H O T O G R A P H Y

S TA G I N G  C O N S U LT

P R O F E S S I O N A L  I N S U R E D  M E A S U R E M E N T S

RestAssured!
Property measurements insured accurate

“Total Above Grade RMS Size” 
to be used within your MLS® system

------------------
AG - Above Grade Level
BG - Below Grade Level

Disclaimer: All total Sq.Ft. measurements completed and insured by UrbanMeasure Inc. using the RMS Guide as prepared by your local board. Measurement Insurance provided is to be considered void without payment and/or altered in anyway. 
Total Sq.Ft. measurements are based on the area within the allowed perimeter of the home or condo, not by multiplying room sizes. They DO NOT include decks, patios, garages, vaulted "open to below” areas, and �replace cantilevers.

For more information on the residential measurement standard (RMS) please visit: https://www.reca.ca 

E&O Insured
Over 40,000 properties measured

RMS MEASURING | FLOOR PLANS | PHOTOS | MATTERPORT 3D | RENDERINGS | RENO PLANS |VIRTUAL STAGING

Property / Order Information
Order Address - 640 26 Avenue NW
City / Town - Calgary, Alberta
Date Completed - May 11, 2021
Customer Name - Ben Sweet
Company Name - eXp Realty
Exterior Wall Thickness - 2 x 6
Measurement Procedure - RECA RMS // Attached

Interior Total Measurements (RMS)
Main Level (AG) - 846.00 Sq.Ft. / 78.59 m2
Upper Level (AG) - 835.69 Sq.Ft. / 77.64 m2
Total Above Grade RMS Size - 1681.69 Sq.Ft. / 156.23 m2

Basement Developed Area (BG) - 747.71 Sq.Ft. / 69.46 m2
Total AG/BG Developed Area - 2429.40 Sq.Ft. / 225.69 m2

Room Dimensions // Main Level
Dominant Ceiling Height - 9’0”
Living Room - 14’0” x 14’0”
Kitchen - 14’0” x 9’0”
Dining Room - 11’10” x 11’6”
Foyer / Lobby - 12’11” x 10’4”
Mud Room - 7’8” x 3’4”
Den / O�ce - 13’0” x 10’11”
2pc. Bathroom - 5’7” x 4’11”
Deck - 15’9” x 3’6”
Garage - 20’4” x 19’11” (Detached)
Garage Door - 16’0” x 7’0”
Garage Height - 8’0”

Room Dimensions // Upper Level
Dominant Ceiling Height - 8’0”
Master Bedroom - 15’11” x 13’0”
Master Closet - 7’1” x 6’7”
5pc. Ensuite Bathroom - 10’2” x 8’1”
Bedroom Two - 11’6” x 9’8”
Bedroom Three - 10’7” x 9’11”
Laundry Room - 6’2” x 4’11”
4pc. Bathroom - 7’4” x 6’2”

Room Dimensions // Basement
Dominant Ceiling Height - 8’9”
Family Room - 25’6” x 19’2”
Bedroom Four - 12’10” x 9’11”
3pc. Bathroom - 8’8” x 4’11”
Utility Room - 6’10” x 5’10”

Bathroom Count // Pieces
1 - Two Piece
1 - Three Piece
1 - Four Piece
1 - Five Piece (Ensuite)

RMS MEASURING | FLOOR PLANS | PHOTOS | VIDEOS | AERIAL | MATTERPORT 3D | RENDERINGS | VIRTUAL STAGING
Disclaimer: All total Sq.Ft. measurements completed and insured by UrbanMeasure Inc. using the RMS Guide as prepared by RECA. Measurement Insurance provided is to be considered void without payment and/or altered in anyway. Total Sq.Ft. 
measurements are based on the area within the allowed perimeter of the home or condo, not by multiplying room sizes. They DO NOT include decks, patios, garages, vaulted "open to below” areas, plant ledge windows, areas with �oor to ceiling 
heights below �ve feet, and �replace cantilevers. For more information on the residential measurement standard (RMS) please visit: https://www.reca.ca © Urban Measure Inc.

The Schematic Drawing shows the following depending on the style of property:
**For Attached Properties and Condominiums the measurements represented  above are Interior Measurements in accordance with Principle 4 of the RMS**
**Detached Properties the measurements represented  above are  Exterior Foundation Surface Measurements in accordance with Principle  3 of the RMS**

Amateur Professional



H O W  A N D  W H E R E  D O  W E 
M A R K E T  Y O U R  H O M E ?

FAC E B O O K  •  I N S TAG R A M  •  M L S  •  M AT R I X 

A L LC A LG A RY L I S T I N G S .C O M  •  Y YC R E A LT Y.C O M 

K I J I J I  •  YO U T U B E  •  G O O G L E  •  C R E B

 L I N K E D I N  •  Z I L LOW  C A N A DA

We even get your home listed on our competitors websites, hundreds of them.
** At Last Count it was 1806 websites **
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We Always Market, Advertise & Negotiate Better Than Other REALTORS®

E V E R Y W H E R E  T H AT  M AT T E R S
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403-774-7447

A good agent will tell you honestly if you want more for your home than you can reasonably expect in the current market. 

However, there are also agents out there who will tell you exactly what you want to hear or better. Overpricing a home is 

part of their game plan. They will encourage your high expectations to get your listing, only to tell you later – after the ideal 

time frame for selling has past – that you must reduce your price to sell! You will now have lost all the initial interest in your 

property, buyers will have moved on and wrote on properly priced properties, and you are now a stale listing.

E F F E C T S  O F  O V E R P R I C I N G

SCARE OFF BUYERS/LIMIT SHOWINGS
If you are not careful, you can scare off the best 

buyers before you ever get a chance to show 

them your home. Most serious buyers are often 

working with real estate agents, and a good 

agent can spot an overpriced home from a mile 

away. These agents will tell their clients to steer 

clear of your home or only show them more 

competitively priced homes. 

BECOME A STALE LISTING
There is an ideal time frame to sell a home in, 

and it usually falls within the first few months 

that the home is on the market. Longer you sit on 

the market the more a buyer will start to wonder 

why the property isn’t selling, think negatively, 

or that must be wrong with the property. 

NOT SHOW UP IN BUYERS SEARCH RESULTS
For example, say the average comparable 

property is selling for $385,000 and your agent 

suggests a list price of $399,800 to allow some 

negotiating room. If you decide to try a higher 

price at $410,000, buyers in your area might 

only set their search up to $400,000 and not 

see your property at all and still have lots to 

choose from. 

CONTINUE TO REDUCE PRICE AND SELL 
FOR LESS 
Your going to have the most interest and activity 

when you first list your property. If you overprice 

your home and decide to reduce the price, it’s 

a lot tougher getting buyers back through the 

property. And you might have lost those buyers 

to other properties that were priced correctly. 

P R I C I N G  Y O U R 
H O M E  T O  S E L L
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“HIGHLY TRUSTED, EXPERT LOCAL ADVISORS”
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E X T E R I O R

 � TRIMMED GRASS (SUMMER)

 � SHOVELED WALKS & DRIVEWAYS 
(WINTER)

 � OUTSIDE LIGHTS WORKING

 � PAINT DECK/EXTERIOR WOOD 

TRIM AND RAILINGS

 � WINDOWS CLEANED INSIDE AND OUT 

 � RAKE LEAVES

I N T E R I O R

 � DECLUTTER COUNTERS AND 
MINIMIZE SMALL APPLIANCES 

 � WALLS CLEANED AND PAINT AND 
BASEBOARD TOUCH UPS

 � DE-CLUTTER ROOMS AND LIVING 
SPACES 

 � THOROUGH CLEAN  
(make everything shine)

P R E PA R I N G
Y O U R  H O M E

95% of buyers want to just move in, so do your best to 
make your home look this way. It will be worth it.

( leave on for showings)
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P R E PA R I N G
Y O U R  H O M E

P R E S E N T I N G  P R O P E R T Y

 � TURN ON ALL LIGHTS AND OPEN 
BLINDS/DRAPES

 � COMFORTABLE TEMPERATURE

 � BE ABSENT FOR SHOWINGS

 � TAKE PETS WITH YOU

O N C E  L I S T I N G  A G R E E M E N T  I S  S I G N E D

S E L L E R ’ S  R E S P O N S I B I L I T Y

 � MEASURE THE PROPERTY, INTERIOR 
AND EXTERIOR

 � VIDEO TOUR AND HD PHOTOGRAPHY

 � ALLCALGARYLISTINGS.COM

 � MATRIX SYSTEM

 � REALTOR.CA

 � ALL WEBSITES

 � YARD SIGN

 � FEATURE SHEETS

 � LOCKBOX 

 � SHOWING COORDINATOR

Order RPR (Real Property Report) or prepare condo docs



“HIGHLY TRUSTED, EXPERT LOCAL ADVISORS”
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When a buyer decides they would like to make an offer on your home, their real estate agent will prepare a Purchase Contract/Offer to Purchase. Their 

agent will then submit the offer to our team in person, by email, or fax. Your listing agent will then present the offer to you to discuss the terms and price. 

Once this has been presented you may accept, reject or counter the offer. If you choose to counter the offer, the negotiations continue until both parties 

agree to the terms, or the offer expires. It is quite common for offers and counter-offers to go back and forth between a seller and a buyer multiple times, 

so don’t worry if this happens to you. It is all a normal part of the process of selling a home and to ensure you are fully satisfied with the sale price and 

terms of the sale! 

The Offer to Purchase will include a deposit from the buyer in form of a bank draft or cheque. A deposit is a sign of good faith that the buyer, who has 

offered to purchase the property, will complete the transaction on the date specified in the contract. The listing brokerage will hold this deposit in a trust 

account until conditions are removed. Once conditions are removed and it is a firm sale the deposit will be applied to the buyers down payment. If the 

offer is not accepted or the conditions are not satisfied, the deposit will be refunded to the buyer. 

The Offer to Purchase will almost always contain conditions relating to the sale. The conditions must be waived by the buyer by the date in the contract 

or the deal may collapse. The most common conditions of a sale are:

H O M E  F I N A N C I N G  C O N D I T I O N

Ben Sweet, Justin Becker & Associates will usually ask for a pre-approval from the buyers submitting an offer. That being said a “pre-approval” is not 

a guarantee of being approved for the mortgage and the buyer must obtain final approval when they submit the purchase agreement to their lender. 

Sometimes an appraisal will be required by the lender and access to your home will be required for this.

P R O P E R T Y  I N S P E C T I O N

 Most buyers will choose to have a professional home inspection before signing off. They are not looking for cosmetic defects, they are looking for more 

major defects in a property such as plumbing leaks, electrical, furnace, roofing, windows, grade, and general maintenance issues. Access to your home 

will be required for roughly 3-4 hours and this inspection is at the buyer’s expense. Sometimes this can result in a secondary negation. Also please plan 

on not being home for the inspection.

C O N D O  D O C U M E N T  C O N D I T I O N

This condition would apply only to condominiums. They buyer will request to review all current and relevant documents available by the management 

company. It is the seller’s responsibility to supply these documents for review. 

O F F E R  P R O C E S S
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F I R M  S A L E !

L E G A L  R E P R E S E N TAT I O N

You will need to involve a lawyer for such items as title transfer and mortgage discharge. Property title transfers between sellers and 

buyers must be recorded at Alberta Land Titles to protect the new owners. All documents will be signed in the lawyer’s office before 

the possession date. Select a lawyer early in the selling process that way you can consult him or her throughout if you have any legal 

questions. Ben Sweet, Justin Becker & Associates can refer legal representation or you are free to hire anyone you wish should there be a 

lawyer you know or have worked with before. You won’t need your real estate lawyer until we have a firm sale on your property.

I N S U R A N C E  A N D  U T I L I T Y  C O M PA N I E S / A D D R E S S  C H A N G E

Once you have a firm sale, you will also have a firm possession date! You can now call your insurance company, utility companies, and 

cable/internet providers ect… to let the know when to disconnect your services and arrange transfer to new property if needed. The 

buyers will arrange themselves to have their own services ready for the possession date. You will also want to have your mail forwarded 

to your new address.

C L E A N I N G ,  K E Y S ,  A P P L I A N C E  M A N U A L S ,  D R A W I N G S

The cleanliness of the property is something that is not written, but expected as a nice gesture to the new owners! Once all your 

belongings are moved out you will want to do a final clean or we can arrange a house cleaner for you to do a move out clean. If there 

are any large holes from pictures, or TV mounts you are expected to patch and touch up those as well. Ben Sweet, Justin Becker & 

Associates will keep the key you originally provide us in our office until closing date. You will want to leave all extra keys, mail keys, 

garage door openers etc.. on the counter or in a drawer for the new owners. You may also want to leave appliance manuals, builder 

drawings, or anything else that you would no longer need but would be helpful to the new buyer. As well as matcing paintor extra 

flooring such as tile or hard wood.

Lou Pesta 

Walsh Law 
403-267-8400

#2800 801 6th Avenue SW 
Calgary, AB 

lpesta@walshlaw.ca 
Chantal Boucher - Legal Assistant

cboucher@walshlaw.ca

Rob Vanderberg

Robert S. Vanderberg, Barrister and Solicitor

403-259-3099

400-7015 MacLeod Trail SW

Calgary, AB T2H 2K6

rsvan@outlook.com 



“HIGHLY TRUSTED, EXPERT LOCAL ADVISORS”
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C O M M U N I C AT I O N
I S  K E Y !

1. YOUR LISTING AGENT IS ALWAYS AVAILABLE DIRECTLY BY CELL PHONE 

2. FOUR UPDATES PER WEEK:

W H AT  Y O U  C A N  E X P E C T  F R O M  U S  O N  A  W E E K LY  B A S I S

A. SHOWING FEEDBACK. 

B. NEIGHBORHOOD COMPARABLES AND SALES. 

C. BEHIND THE SCENES INTERNET MARKET UPDATE. 

D. RELATOR.CA ACTIVITY STATISTICS UPDATE.
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T H I S  I S  H O W  W E  D O  B E T T E R  A N D  G E T  Y O U  M O R E !

O U R  F O C U S  W H E N  W E  W O R K  T O G E T H E R  I S . . .

1. Treat you like family, yes we really do. We take this mindset because it helps us to shape our 
guidance as if we were helping our own family. Everyone wins when we do this. 

2. Our marketing and organizational systems are unique, handcrafted, extensive, and unmatched. 
With these we end up getting higher sale prices, please see some statistics below.

HERE IS THE PROOF 
THAT WE GET YOU MORE!

Average list price to sold price % for sold homes:



“HIGHLY TRUSTED, EXPERT LOCAL ADVISORS”

How much more do we sell 
homes for?

For example on a $500k home, they sell for 

$487,500, we sell for $499,500.

A difference of $12,000, would you like an 

extra $12,000 when you sell? 

Average days on market, time 
required to sell:

All other REALTORS® combined 59 days 

on market to get a home sold.

Ben Sweet | Justin Becker & Associates 

19 days on market to get our homes sold.

We sell homes much faster, in about 1/3 

the time.

14

Achieved Price for a house worth $500k:

Average amount of days on market:
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403-774-7447

For every home we put up for sale, we truly want to find the right buyer for that property so we can 
ensure a smooth sale, we have no interest in only listing it for sale, that is a waste of time, effort and 
money for everyone.

We don’t mess around, and we are also easy going, yet driven and fun loving people. Other people say 
we are a true pleasure to work with.

The statistics show we sell homes for more and faster than 

all other agents combined. Why would you choose anyone 

else? 

83.3% of our listings sold in 30 days.

We reduce stress, hassles and difficulties by anticipating 

your needs and fulfilling before we are asked (as often as 

possible). We will never sugar coat anything.

All other REALTORS® combined 16.1% sold at or above 

list price. 

Ben Sweet | Justin Becker & Associates 38.9% sold at or 

above list price.

We simply sell homes for more money. Our statistics prove it.
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Listings sold in first 30 days on market:

percentage of listings sold in first 30 days
83.3%

Listings sold at or above list price:

percentage of 
listings not sold in 

first 30 days
16.7%



“HIGHLY TRUSTED, EXPERT LOCAL ADVISORS”
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W H AT  P E O P L E
A R E  S AY I N G

about us

BLYTHE 
IBATUAN

LAURA & J IM 
WRIGHT

 

We called, and Justin Becker was able to get back to us right away to set up a time to come over and evaluate our house. 

He was a great help in finding us a wonderful house to move into in Thornecliffe, and invaluable in listing our house 

in Evanston. The pictures for the listing turned out beautifully, and our house sold in 5 days for 98% of the list price. 

Needless to say, we were extremely happy with Justin’s professionalism and the help of everyone on the team. We would 

not hesitate to recommend Justin to anyone looking for a great realtor.

S H AW N 
M U R P H Y

This is the third home that we have purchased over the last nine years, using Eric as our Realtor. This home was the most 

complicated purchase that we have experienced, but Eric handled everything flawlessly. Throughout the entire purchase 

process, Eric addressed every question and concern that we had in a timely manner, he is extremely responsive. Eric kept 

us updated throughout the process and we would recommend Eric to everyone we know!

PA U L 
A L B E R T

Ben was absolutely awesome and helped us get our home listed and sold quickly and effectively. Ben had some great 

advice on making our home more friendly for showings (it is a smaller home) and assisting us arrive at an attractive and 

appropriate list price. Would highly recommend Ben to anyone looking to sell their home and would use him again in a 

heartbeat.

I’ve used Ben Sweet and Associates a number of times, and I have always been completely at ease and satisfied with 

their service. Recently, in the midst of a global pandemic, the challenges seemed insurmountable. I live part-time in the 

US so you can imagine the challenges (quarantining, having my house ‘show ready’, etc.) we faced trying to sell my home 

in Calgary. Ben was fantastic, going above and beyond, every step of the way. I had no choice but to ask for extra service 

and Ben never hesitated. I can’t recommend Ben and his team enough!

percentage of listings sold in first 30 days
83.3%
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D O N ’ T  PAY  U N T I L  W E  S E L L  T H E  H O U S E

M A X I M U M  M A R K E T I N G  A N D  E X P O S U R E

We don’t charge you anything to list your home and are taking the risk paying for all marketing expenses 

and upfront costs. You only pay a commission when we do our job and your property sells! 

We promise to market and expose your home to as many potential buyer sas possible through all of our 

marketing channels. Our goal is always the same, maximum eyeballs = more buyers = higher sale 

price in a shorter time with less hassle to you. 

N O  F E E S  F O R  E A R LY
T E R M I N AT I O N  O R  C A N C E L L AT I O N

Some realtors will charge you fees if you want to end the listing agreement early or if you decide to take the 

property off the market. We only ask for 7 days notice to follow up with any of the leads we have brought through 

your home or have been talking with.  We understand that sometimes market conditions aren’t ideal and if you 

decide its not the right time for you to sell that’s fine! We’ll chat again when it is a better time!  

B U I L D I N G  L O N G  T E R M
R E L AT I O N S H I P S  W I T H  O U R  C L I E N T S

We strive to achieve a high level of customer service and integrity when dealing with our clients and others. 

We aren’t in the business to make chase a quick sale just to get a deal done. We take the time to listen to our 

clients needs and concerns to make it a more stress free experience. We are there to be your best resource for all 

your real estate needs for years to come. A majority of our business is from referrals and word of mouth and 

that is something we are quite proud of!   

O U R  G U A R A N T E E



“HIGHLY TRUSTED, EXPERT LOCAL ADVISORS”

N O T E S

T H I N G S  W E  N E E D

 � KEYS

 � FLOOR PLAN IF AVAILABLE

 � RPR

 � CONDO DOCS
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N O  F E E S  F O R  E A R LY
T E R M I N AT I O N  O R  C A N C E L L AT I O N

for the opportunity

T H A N K
- Y O U -

403-774-7447 
AllCalgaryListings.com #700, 1816 Crowchild Trail NW

Calgary AB, T2M 3Y7


